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9. ﬁwﬂuﬂﬁaﬁuﬁw 5187 MSIUSBUMNY UALTRNNATIADR

. Figure 2 :  Export marketing plan

EXPORT MARKETING PLAN

_______ 4 , b 1
‘ Market Market ! Distribution | Advertising
objectives __research channels l & promotion
NS, .S o e wL N U, J—
Segmentation 5 Product Export

& positioning characteristics pricing l
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1. MARKET OBJECTIVES
WNAA HMINILHUMIAGIREIaaN (Themes in planning export marketing)
msimaasmadhwng : fussuusniasusumsemana matmuansaihning
Snquszaediidasmaszussgluammivesdasdory Wudiiiulild nsansiamalan’s
SWOT Analysis astfiuwnmeihligmsussqiagussasduasasdnsld
Temauazauiiulildznzamadhwingls sansodssduldnnanadans
yoeamna anuitiwelanasgndiifidaduduaun anwldulsuguisiy dahiasssnm
wndaumevan il :

1.1 AUMBNNABINSUAINATA (Finding global customer need)

anwaasmsrasfidlaalusmalanifudihdyiigafigsiescdasansosaliléh
enummsrauilanalundazgime visudssUsumaiionuandiuainls Taafinsan
nanfudsang esnsedinnsilafenuasduangdnssuasidlnaiinonaa i
waats Tandildeilads dail

1. thismagiimaad (Geographic) dumisiiasuaszng nnflmaa gun
wnevanseod Snnudssnnsiidaludiay anamnuivrassenns amwgiione

2. haausznnsamnand (Demographic) 0y twe 1muasrsauaia nuld msdnw
antiw @adwn Ji rund

3. thdumeduining (Psychographic) sanuzwisny Faanuduag Yausssy
YAARNA N

4. Uadsmeeuwa@inssuguilng (Behavioral) Tamanlgaue Uslsmffeanse
sannsliaus anudadafilidedamensdn (brand name) uaziauAddadudm
vissUssnagudn

5. tRdgmemumsiiioy wssghausalsene

1.2 anuiianalauasgnd (Satisfying global customers)

arauandeadsslsemalummeienufswsladafudr/u3ms uandn
fuly gudaduiiudasfionumansalumsiiulpdud dessvanumelabiiiody
Taslisanedasiuanudasmsuswnamaudezisend gy hnamdusmiilutledonanlums
Ansantle guadasinannd) areanuuundoSaurlilqueiiisiudanidsldaals
Tuaidunlumsudnanss msldinalulafaitlnsidhantelumsudn thusasanms
Shwdaaagan ﬁLﬂuuuumwﬁq'lumsﬁwmmtunaqs*miﬁﬁ'sum@ (Green market) (i@
wiwwadaanuzsn mwwaiuasdudr wazasnanufiiwelalignile luamevanlsune
iannush
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1.3 ﬂﬂﬂlﬂ"jﬁﬂﬂ;ﬁuﬁﬂf_ﬂ (Better than the competitor)

TuitiaeLivfuguddhnisana udasiuawzdudaheszma Milugnanvisa
Jaenduduiladmfunen dayefimsmils liud TaiuhdgihlimlduEomwie
@eSrugudsenauszme laud dhuse dunudud aldglumsdisan é freight
uaz GSP

- Usunaguisdieandudissan@miunilazuhls duwdimsamadiuaduls
delthiszndle WBanm- yae inndaaunle

- Busasgudesheszing Wuethals

1.4 1aNNBANEMNUINFBNMBUAN (Constraints of the global environments)

qsﬁaszniwﬂizmﬁﬁﬁuﬁumsé’wmu wenwasududuazidms mssmuly
ghadseing azwu{ltum"fuﬁm*mamwmﬁé’awquﬁanmﬂszmmfu 1 suflusainan
gmwiaTegia fan malias agvane Jansssy wasea udsanaiilaneinny
yamseh TasdsmuwemBdudmnehalsanaligs teunilasgudaluysana Fariu
taaamsiatumamsmlugiuuuds 4 alafanmmmalumsnungudadauamsdued
ﬁu’[uqﬁmmﬁq 7 aselan iy mstaniasdnImsmlan (WTO) MsYnRaLamsAIEs
andsu (AFTA) mssassamsmEsandnnila (NAFTA) anufiufiamaidsugia
waadauldWa (APEC) misniunguuasdsemann 9 Tuglsy msnungasin 9 sl
szflulamalvailumsé mﬂ::azﬁﬂﬂzjszuumsﬁ’na’%mﬂﬂ’u angUassadazmamsianu
memsmlugtuuuehs 1 ae Flusdefiinan emadudunuassasdaniimsadauday
Fugs Tnmawnzaduiimsgamumskdadudinsasadianaludsamaianoum msit
dszndlnadidnamwlunmsudanemsinemsg Fuhazilamaudsiuluomalanldfiaiy
usluazdmiy madlawimms fazrebinamsudiufduiuiy Tenawzadais
nnlsanahdaienndetues i Ju usedaaun dudy
2. SEGMENTATION AND POSITIONING

WM lunMIdan1sdmutienatn (Market Segmentation)

Wunisuwdsemamangugnem snumsasuauasiiseiuly gndudasngufie:
mnziunagnidusauiiuandiusenly mgraluntsutiaema fiail

o a v, =4 LI . v o g W
iatheasdnsgsialifininseysadiwhiivesgudeiiu wazamwwaasaumivlamals
o t o w '
athavmyeiiulunsmedumisdadns wezdmuanagnimsamalaaiaminzay
d 44 o @

tWBMHINAIININEINT

!

od
tiamslumsMIuKUMsSnaIn
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inmsamasEviedssmAsINsafMUe market segmentation 16 gl #iledudalil

- SETUBUMSLEEN - STUBULATHENY
- N ~ AN

- ldszna - glimd

- vinuadivasuilon - Faenmiluag
- YABNMWIRWIZN

o Y v ’
Jaulydsznaumsdadiuwiivaais laun
~ measurability nsaiauineamaLaziddsysudas segment 1
\J v L 4 o b} J‘ﬁ 1]
_ accessibility : shansauhdeudas segment ldnnda uardaamemsiasmheiifiag
o7 g J =3 vAg o
aaiu mslinagnsnusumsamaszuindszma lumsufidtuusn Wumstmuae
amadhving awdasimsandehdsdoradtan (gumu) Ainadadudviaidmsraasding
TagRsann
- 9 < &
2.1 alsniiuBanBinseaanadadudmiauimatu 4 lasdownandayams
o 9 ¥ 4 b '3 =~
thuhdumusnlssmavdaamaihvinsaasdnsgsie
2.2 madssiuaNumINzFNTaseae Wy endsemamsiias anwinedauda
mMsganFududviauinaaasdnanlusaindlsene v1a9 leedfivueama
athlsfiony msszduiiumsemale q Wifidssangawlssauanudida ussaye
. JEuvd d : . %
yanang (Goals) NAalY Fafiezmalailaludiunaunensnaa (The Marketing Mix) luszau
v z w k3 Ad or ¥ J
sEUTNUsHNAUY Avdansewintieyaes 2 ngunlianudagdansaaiassninszing Aa
anaAl WBTWINNIUYBIBNANS
o4 o - \J e v ld Qs wr
- winnuuasasdns fiduhdylumsiadedamstugne Wamniuiy
o v YV o aa' = Q7 T ¥ J v s
NAUsEnaUMNAUMSIHLEMS stindenudagdemsmedudanntiu midwinny
v o g’ a4 & o ¥ and A o a &
sopafinnusauginniiu Guasudanusludidum BaBenslydud msdaas uazms
Tiduuzthaudmsvaimsme asdusznaumudmsvianil Mivduemissiandmnu
1] Qs o T Qs Q z L -9
Nngnadniy fanwacuandniule dau mswasnyaamnsbifiganalumaeuins
Fadudeduiluann ‘
o 4 Ju 9 L4 o L. AP 3 & [ <4
- gnd Riinmsamadanhanudlalumgnavi wuwewudhiles i
nganssulunsdorasatils Tassnawanuninaciavasiuilvy wananeglduailums
ar J : ? 3 3 ol J Vv s 1 V¥
Juheazastarasiunls uasdsmslumstanasmsigdudniuiivadnls anudaims
o o 3 4
Tudayawmanil MbimAduemaeiiunummihaimdadlugpuzaaauaiasiia lumsifiy
sunuisysimas sennmsimhiinasmnsahmsianguuenuszion (Segmented) 1ef
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‘J kJ o ¥ 4 ar J L2 ar v
Tasfianudehiudlnalundaudaiu sxilinnudasmshamoiu Funasilumsdaiiag
5 Usuan laun
1. 18
2. msmmuasnasyulumsia
3. MITTPINMIMANTNFUADIR
4. enwannsalumsie
5. amandalauazanudaimslumsie
e o1 o ¢ v oavw '
uannil ansoutsngumusnuazysiralsslanignaiile Tasuteomy
@ de w ar ¥ o o ' o o v
gadnuucidAyeaidudiadiiiaglunme msdangumudnunruasmlsslanifignm
2 Ve ¥ atdl o Yo o« o v Y g v Y > o J v
falaidadmiulate Aa msdanguludnwacivivianndoilaismuvanvausiicnaianle
hufug wu ngududlnafildsonudiuyeea funduifiudlnaildsonseus vi3esousmmn
tHludiu

wnAsngIRUgnMm
5Ws :
¥ s & o & o ’ v o
1. Who = lasfagfadudwiauimaiu dmeadiiffannunganisznng g Snwos
al * P &
yaagnATnianudaemsldduduszuimsiu
4’ 9 A: A ¥ ~ y
2. Why = Whlufidia densiltiiennumgralumsdanlddudamviiouimssengs
aneniily
v e 4 v ° é’ﬁ o
3. What = Sumanvala figndaula dansdiiennuanyuzuazluvuuss
o v o . - % - w v ’
dmdumniinedamsidantiadanliuasgnm
v % v o ° 4 o v > Y
4. When = gninaziadudniiala donailiNanniui enuasinsusgneda
@ [ S & d J
drdummdardmady q dluidasmaiiials
v o J J J b A
5. Where = gnénazifadudildiilvu dmonaditiannuh lumsidenldtudwie
wms limialdatals Al

3 H’s

How do customers learn about the product?

andnsaendudvisimsiuldatals Tasflufuush nndadssaanin

How do customers buy products?

gndrdadudvausmsiuldals fumssmivdedudniuvdali gndriseiudmdum
Yuuuile dedimsathals

How many potential customers are there?

and nguthminedidnnunhls szauenudasmseasgnadaddudy finmissuils
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3. MARKET RESEARCH
msidseme Wunsznumsnunutayaimiufuilaauazanuduiusiundas o
Tusmathwing Wadnmanuinhilduasemauasananiaunasgsiafivadigamaniu «
wazanuansoudiiulusmalan Muazidsntsnaranan YamamaTy U
Ansandahiialusumse alinelumsud duisiuiilagin anuluammmsiiae
: ﬂaamﬁumquﬁnssmmnju’%‘{nﬁ gaymemsaanivihe waemsdudBumsne lnadsah
msAnwluneazdeadn 9 fil
3.1 AMMNIAKBHNMIINIINGIS (The Marketing Environment )
fumsdnmamwinadaummsamazaslsumaviagimeaiauls Tansjaniy
muifiudayalumaasugie ussmsiiiss Aflwansznudamsddiunudumsdisenin
UszmaBalFsuiisu
(1) ylswsuaslpssasumematiias (Political structure and ideology)
ulnnsuazlassanamamaiias dhuadacfladunilildifafgainamy
Tdhnaapludsema mslfulmnsmaiienhassgis madesanudiniusiulszme
iauthuvanguussmeadinlyel ivAsenudhladudsewivdsanage msisn
Faansamensdidalamaliinemuldsutslomiviadntfn shearmdlaly
wlnnemamadlas Tesliemsufia Sjusems mbiiaussmensasmuiianaiu
(2) uTmnuuasTﬂsqa%qmqmmgﬁa (Economic structure & ideology)
Whumsdnmnfneszidoamuasughaualssma ndiesuszada
dudadndeilaativ wy winsaslnasnisnnd (GNP) nelddszrng wardanims
Wgdula dnmemaasegia aamsi gqamathszdu duse malaniwennsaded
UszdnBaw danfua Misanuasmsamu TAUMSTINIY MR Ysenns ms
sy manszneneld wazamsgnflaafiugu naingmnudmiumserugu
neaumihiiviuiiovsshiu ngmnsduesaseanlsandmmsiilog szuutazRie
Sanmiaanns w84 uvailfiuguassamemse tazuandsiuliluudasszna
3.2 N13UBITU (Competition)
malsaiiuduidiunnusemaiu dasdnnusshanudlatuinguszad
nagmigudsiuninld Faunelimnsossanduldacnmsluasan damngudeiy
ffhnddningineeiidalduSulunsdessimemsdldanhudimdn viaflanuduniug
Vameasiuarnkean wu mslimadiiudmeinfuinmsdianiastu uennniufdag
fnsandiuutieme wmamwdadasiieswdeuly neusdlasehaduny smwayd
Juf Taudme qoumw Yauda gefluzasguieiy athanfnsanmsnenagnéilimnsay
Tumsudedu
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3.3 paannl (The product)

gudadandlafidlnatienaidnviaiinuaiidadudviandadusizedn use
Sumysdudeiudig anauandamdauussiausssn Inansenudsanudems S1n
Fawgansnlumstadassminsadmualilaiiiiuagnls melwnsivesisseme dasnseh
agldsumlasas amanudiiusuaaudnsazussiilog Tadeild Halumshinsen
i 01y e #3se seduneld Sammadulavaseane $nmde dnswoRiinadantsde
umnmaasmsldinsesanlumsiadud snmsnunudeys Mliismnudadumies
uamﬁiuvﬂummﬂmumm%’ufum@,’u"‘s‘lnm'mauﬁamemsé’w (brand name) ViSaNARANUNA
annfaniisels ansenaunudsdusm3amamse (brand name) Auldvdalal uazlushe
fignazdaantianme ua::ﬁmuanq'mﬂwmuLﬂa'nmnun‘usmmmia‘lﬂ

3.4 HUUSUNINIIANIA (Marketing mix)

enzidiunssmensamedieanatwasdon laun

- wdaNu (Product) u‘i’avnﬁ'agamﬁ'ﬂau'la'luﬂfuvmﬁmﬁuuﬁnﬁmﬂummmﬂw
mng Tasfmsanieanudasmsyaeilng Ussuom vila nne 88 uuuy §u ndu Winn
WEanas gns dhuwda ussyiat Sudautlings Sudauiiivueey wismanomsd fams
MM (nsa anAW NeIUBUM 2esTiandadu 1a

- daanmsiad g (Place / Distribution Channels) aasfansandagiuuy
msnszneduimudastssmludazysang lasaiumsiadmbe madadula@anlyd
Export Management Company, Trading Firm, Agent, Subsidiary, Joint Venture WD Licensing
98 mandayslufansaumsmataziadmhaiadandammmstasmhalitmnzauiy
ansazdumuazamea n133TeUsfiuanamn o lumsNEEaIEIIUAUNETS ATIIANNZEN
ressanasuunmniafsuiunsusToninasd5y

- 107 (Price) pnzidunumsudaiasmsdmie Tusaudna o Tsenu
(Ex Works) authguilnaaugams tingsiaszdasdilads anadumu Asinsandunu
fufetulumsudn menud uazmsiodmie TasRnsandsutunmduduniiaudy
WiariiaTmaunsiuldlueme Wadadulsludanlnnensanmlimnzasiunmne
uazlinanauunudueudmsamuuazanndn

- msdudiumsimig (Promotion) mio.ﬁan'lti'f"iﬁnwsﬁ%ﬁmﬂz’t’ﬁa’lu“ﬁun"1
ﬂmqsﬁad\laanwmn%u LY MSIENIN Trade Mission, Business Trip, International Trade
Fair 19

- mslamanuazmstsendiniug (Advertising) ms@andamsluuonua:
Uszndniudiilanszqulignéfinduduasdadulea msnausuimfuulszanams
Tvonusendiniug madannslisan nukmsdannmmsseneiasivayums
Himbe mssmnadzasihnudninlugaamimsiadmineg
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o _ o Jd nx ¥ VYV a
~ MNFUINIS (Services) msudmshnLiui mmiﬂmguﬂnﬂ Tamanrzns
UIMSHaINIsIY
- anuansalunmsnseadumy (Logistics of network capabilities) M3IIaEN
Ly T & y -J X o o v J e’ L4
sumbitailagudlaeatemduszdaiias aswdans Wuihduaagyathminainen
¥ ] o = ] » (Y & 4
fawalalvignd udmsiadududmlinaduly dunadedadunudud dau msld
maliladassumalfulsssuumsassnsdudatniidssansaw HudalduFsumanils
3.5 HayAMUMIIBUALNINAIAIMBRN (Firm-specific historical data)
r z o1 &/ vy ﬂ'l J ®
tasaRmmideemalateyam 1 Wiasesasewihadszmaatnauysel
¥ P = o v ar & v
el lsisnansemdayaluafinsasasdnsnilarudhdgsnndemidadulaluiunaugems
vy dayawwhinmsmndudiudacd wasngundadnst fumouazgnm wnhinmsidula
v - A o v a v
roeudaztszng vianfime dunsumamsamaily msnsuaussaiama deyeiivnnld
A’ v o = a0 (%4
Hazdaesmilateiiads 3 Usems
'Y v g w o o w . > o
1. aumwyasrays dautlutayaiiudie (timeless) ANUYNABILAZILINT
8 =2 L 4 al ar
yastayaTaLInEnazUINTN (accuracy) anwsnsaizSeudisuiuldlugasmnssu
(comparability )
2. Anudiiusyaiaya (relevance) Madasenindsznaiiumsinmiaya
dd v o o ¢ v & v P P o ¥ o d e
mamdpuiamsdadulalussdnshiu dayshllenuddgzdaiienunsidaaszdy
= ¥ e e P Y - o 2 ')
fldfullgmadl wasiidaysinnifisanaisldlumsdadula
J U T 7 d:l a o 4
3. aldahe (cost) Fayansathebifiunidawme Suiludaafununulasginng
- Ve o oa ¥ @ o o o & ravs =
wianaslihetuguilsWldintiaysfifianuddgydamsimuanagns duniu dldhede
& W v oo e a v o 4 o o
Whidahiasunilswasesdns waznsldhedumnnaslilatayafifiguan Wliuagiu
dszsumseluaziinuzaaidmaiiusdy

4. PRODUCT CHARACTERISTICS

msaadulamemundanmus (Product Decision)

ms@ensdasasiisshithgamaniiunsdadulaiithdyiian Trengudiims
Msame waasdinsrnenudanemunanun nsmaday maNennudaiel s
NAFAUNNIN 1%

Warren Keegen 'lﬁﬁ"muﬂnaqwémawamﬁ’mﬁﬁﬁﬁm 5 Usemsiazameamassning
Aszing wail Aa '

1) mymnemeassndniuslunnidaiu dunsgrimamsemeiisilge
wshllghiAanausdumiladian fa mswmeuiiznsduduiiadniu dams
Tawanuazdsenduiudlunmadmnulunndszne
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2) msunendesurdemsUSuanumsysenduiud fa msmondadiuet
wnnulussadtsang uviﬁmsﬂ%’mﬂ'é’ﬂumsﬂszmé'uﬁ'uﬁ'lﬁmmsam'i'uamwum'ﬁm‘:‘;u

3) mstfunlasundesusisiamsuesmsssnduiug Fhasmsfinalimadhu
msUszFuRUSMNLUURUULAY wiimsuuAnmardadalimnzausuanwiasdy
By mstl%'uu]‘a'uun'émﬁ'mﬁmuaquﬁmmﬂumﬁmﬁ'mfu |

&) mafunl@euesdadsiuasmsusenduiug nagndishanlfilasame
Lﬂiﬂgﬁaua:é’mu'luwamﬁohﬁu ililisansoRldudasaiuazmaiszndiusuuudn
fula

5) naqnémsvmumamﬁﬁmmta'mzjq A manmmuAedudiiashliussgie
ANNADIMTRLABYBPAM

5. DISTRIBUTION CHANNELS
masaaulamesudamensindimitg (Place/Distribution Decision)
hupanssumesumsuimsiddguszmanih mmeszuumsiahmbeasiiduyy
ToninaniAay 40 % rasmaihgsha dniu Sudaundayelufnssmsnauesdadimie
adentawmimsiasmhslimnzaniudnsarduduazane Fnlsenaudas

- m‘su’%mﬁ'?'néuﬁ'un'm'm (Sales management)

- mMafmuadiuLthimInsm (Establishment of trade margins)

- m‘sﬁmu@‘szumm’lﬁamﬁa (Establishment of credit terms )

- msan@anuaznsldgunudvming (Agent selection and use)

- mstdandmuitmbe (Outlet selection)

- mstmusulsnedudSudaimeasimig (Establishment of channel
promotion policy)

6. EXPORT PRICING

msaadulamemusien (Pricing Decision)

easinsanamesauRay Mduvuasi dunuiuuds enlafe weesails

udlugsiaseninseineg msimuanmbiheaiiinanainiedy msimue
nefluasdisznauiiddgrssdunsmimema asdnsinacldnanthuedasiialuns
udeiu Tnstndududanslvgiifamuldoulunudduinedugdimuen
(Price Setter) Wazt3smnatinfiazdasiuuammens (Price Taker) danf fuanmielvj
SnveasarlanBavlumsudsiudlaiduisiulmiluama loaldnagmindunm
i lvgudsiulilimadhanluamald
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7. ADVERTISING AND PROMOTION

mstsnduiusifiunssnumsiamsihdnathamiliiinguszasdlunsiage
anvaulalvifidandedosiuasudmsyasasdngsia

mssndulandnuasssdnsagmeldmensununagninmnmnudssnduiudh awdudiu
Tlasld “Faidm daanudin @eaudn” via mawannguuuumsdssnduiusbimanzay
fugFudalundasiastu dhmnevsnluiitine analduBsuraimsisniadanoa Tay
Usmnuinunnldsudadiseiaiiamsussnduiuduiiadndu mlidunulums
Usendniusudadnsionnh anldhelumsussinduiusdambeanas wasiinmuas
Judriidhnirgudedae ‘

mINusuMsaaiadiaan wdandmiliiianuimndasiunagnimsdudiy uh
amene mslaven (lasesfuiiarsumsiavan vidnansodeassiulasanyssmnduiius
Taunls) uazdanssumssudBudy q (35AlY Saassuatnls) Aanssudhhunuudns
Jud Ranssumnizdunumsd msiiaugnd wan Alathauarismsathals
fnnTsnduaiumeng
1. MSUNTINOUUANRUA
2. AN TINAMHUNUM A
1. MIUINIUNUUFAIRUAT (TRADE FAIR)
fhasmaynvdamnzamaiiddgualduatinn mwns
1) Mamaldgndwiagiauledudasuninn Milwsvdianuuansdumiing
dsznduiuslvigndnguihwnannu
2) filamaldsniugnilasase satuaaumslanaumsaavang Tnsans unng
3) fimathedumligndmamlainson hgndandaduledidalaiud
4) \Humadsenduiusdudeses wushbifinudinn
5) filamalatiuiaye msmslaliiudsmsaines sshliaiwniues
Uszduldgndasinniu Tesmwiludes :
- Yayagne dayauseinAgnd Jayaguisdnseme
- anudaImstataaa Hnnvanuile
- gthuuy msldnu 88y szauqauaw Adluidasmaviatisamasama
- tymuazadassan 9 (dameRuiade)

¥ A, o s L] L a’ =N
MSEAOUUFABUM LussazBuau MTaNAsSINTINOULEaIBuMInTNdILasy
) o o ’ et & - > An ot e @
MsaaanIaliy vnennsualainsanmtazaaidanuarnnulvulansd Banadasiane
o o W ol o v e Yy et ar
~nuuamﬁumnmqnuﬁuﬁ'mmuagmaﬁuﬁ'ﬂunqummnu
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aduiivszaumsaiviaiifayainnifinewa daliinfsansofiesidanadiastanase
ﬁ'usj' YOUUEAIAUA (Exhibition Organizer) 11

msdannuuaasium fahdiuiiiindylunagnimsinzena suussidudae
flums@anssansasgiaiminzantuludiindn Nuusasdumiiguinmsazihnausns
Aanuuansduaarnedum (Specialized Fair) ﬁﬁ'ﬂﬁ’uaw%'uﬁ'nqiﬁaﬁﬁsznaums’lm‘ﬁu
Sulanas

NuUENEUMBnUsELANTI AanuudeaumuuLanme (Solo Exhibition) 7190
waasmmnslsemadmnaildnatulsanady 1 munlssanisfiunufiasdmsdudsy
msmseninlsang (TPO) Ralianuyndsswaua vilaudundanuudansdumluaasa
Whnane danuuaasdumuuuaning lessiuna@udide 9 nnmaentu ety
fFufiavaulumsdifadudmnmaenanisunailiousns Taguszsdusinulszani
fa meahemwnaiantszmalnsluamadhminswszmssinamdudliuiguslng
Tuamaliusnauladudnntsemean mulssaniiidils da lidasiinsudaudy
Suszasdszngdu 9 dsmmnlssmausasdudnivlsmadin

MsiEENm aaansuuaaaBud STauushdsil :

- Anwiayagnd Uszinauaegndn Ussmagua

- Anndayatimfunuusasdudiinlua

- ulignamauiunesliaanauusadud

- fudilsthlesnnu sxdasdadanliimnziuama anssauguanli
Snudn il tag ¥3a label svyTmazBanuacdud Waszmnlumsnaviamsdide
fimsussydeuteslidamessniemsyuds

Uik 1:tY catalogue, brochure, quotation wazmnaninstilvinday
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PLAN EXECUTION

mMswdmsuse Sumsuidmsassumsesnaiiamsseean (The Export
Marketing Process) (e liussgiaguszaduamihmnsuasasdns Usznaudae -

1. Analysis of strength/weakness

2. Analysis and identification of products for export

3. Identification of possible export market

4. Ranking of selected market

5. In~depth analysis of selected

6. Develop marketing plan

7. Implementation

8. Monitor and control performance

1. Analysis of Strength and Weakness M3HaTcviyauiin/andouratasdns laud
- management capacity
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- assessment of financial resources
- development of broad objectives

~ experience in exporting
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2. Analysis and identification of products for export mﬁmﬂ:ﬁnﬁmﬁmﬁﬁasdaaan
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